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Full Year 2025 Results

EnergyVision closes out IPO year 2025 with record revenue and record profit




Disclaimer

The contents of this document, including all statements made therein, are based on estimates, assumptions and other information
currently available to the management. Certain statements in this presentation may be deemed to be forward-looking. Such
forward-looking statements are based on current expectations and are influenced by various risks and uncertainties.
Consequently, EnergyVision cannot provide any guarantee that such forward-looking statements will, in fact, materialize and
cannot accept any obligation to update or revise any forward-looking statement as a result of new information, future events orfor
any other reason. This document, including allinformation contained therein, is not intended as, and may not be construed as, an
offer or solicitation by EnergyVision for the purchase or disposal of, trading or any transaction in any EnergyVision securities.
Investors must not rely on this information for investment decisions and are solely responsible for forming their own investment
decisions. The information provided in this document is intended for information purposes only and do not constitute a prospectus
or any other type of offering document pursuant to any applicable legislation.







Full year results 2025 - High expectations were fully met

Record results in first year as a listed company

Sales
growth
+73.6%

73.6% growth in
revenue despite
the declining
commodity
prices and and
challenging
market
conditionsin
the solar panel
sector.

¢

REBITDA
growth
+38.4%

REBITDA
increased by
38.4% to EUR 39.4
million, driven by
strong growth in
Belgium across
our recurring
business models.

Assets

Diversification

Acquisition of
wind turbines to
diversify the
production
portfolio.

The acquisition of
Turbulent to add
hydropower to our
energy mix.

Growth in
Assets
50.0 MWp

4.4 MW Wind
+70 GWh contracted for 2026

45.6 MWp of solar
installations have
been developed and /
oracquired

¢

Largest public

EV charging
operator

Major public
tenders setto
make us the
country’s largest
public EV
charging operator
inthe coming
period, driving
strong customer
growth.

Energy
Supplier
>133,000 PODs'

¢

High customer
satisfaction scores:
NPS: 40
Trustpilot-score: 4.7

2026 employee
group bonus linked
to customer
satisfaction score(s)

1. PODs is points of distribution



Diversification of the production portfolio

2024 2025

/ Wind

>70 GWh contracted for 2026

Hydropower (Turbulent)
Will add baseload production

Solar
Optimised with curtailment + flexibility

Hydro adds to our energy mix: when sun and wind are low, rivers keep flowing



Our winning strategy

Production Smart

Optimisation

Al models, algorithms,
design for flexibility
& grid constraints

Consumption




“best friends” customer mindset

‘Best friends’ mindset
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Average call pick-up time:
33 seconds (2025)

2026: employee group bonus
linked to customer satisfaction
score(s)

Leading Trustpilot-score
of 4.7 in the Belgian
energy sector

EnergyVision
Energie.be
Luminus
Elegant
EcoPower
Eneco

Bolt Energie

Trustpilot Score
44
42

Total Energies [N
22

Dats24
Mega
Octa+

Engie

Laatste update op 5 januari 2026



On track to become Belgium'’s largest public EV charging operator

EnergyVision charging points
on 31/12/2025: 3,063

EnergyVision charging points -
in the pipeline:

* NMBS concession (+5,000 charging points)
* MOW concession (5,280 charging points)
* +organic growth

‘In totaal hebben we 9.500 laad-
punten. Daarmee zijn we vandaag
met voorsprong de grootste speler
in publiek laden’, zegt Mathieu Sou-
las, de directeur nieuwe mobiliteit
van TotalEnergies. "We hebben al

TotalEnergies pompt tientallen
miljoenen in Belgisch laadnetwerk

De Franse energiereus Total-
Energies is met 9.500 laadpun-
ten de Belgische marktleider in
publicke laadinfrastructuur,
maar mikt op verdere groei.
‘We hebben al tientallen mil-
joenen geinvesteerd en zullen
dat de komende jaren blijven
doen.

DAVID ADRIAEN

De Franse groep TotalEnergies haal-
de recentelijk de aanbesteding bin-
nen voor het plaatsen van meer dan
2700 nicuwe publicke laadpunten
in de provincies Limburg en West-
Vlaanderen, een onderdeel van cen
grote Vlaamse aanbesteding. Dank-
zij ecerdere aanbestedingen staan
in de straten van de provincies
Vlaams-Brabant en Limburg, het
Brussels Gewest en in de steden Ant-
werpen, & ane-LAlleud

in publiek laden', zegt Mathieu Sou-
las, de directeur nicuwe mobiliteit
van TotalEnergies. ‘We hebben a
ientallen miljoenen geinvesteerd ej

De fabrieksprijs
van een traaglader
is niet zo hoog:
pakweg 1.000

tot 2.000 euro.
Maar met alle
installatie- en
aansluitkosten erbij
loopt dat op tot
5.000 a 10.000 euro.

MATHIEU SOULAS
DIRECTEUR NIEUWE MOBILITEIT
TOTALENERGIES

TotalEnergies intussen 18.000 pun-
ten uitbaat, zijn er volgens Soulas
grote publicke aanbestedingen van
steden of regio’s om grote aantallen
laadpunten uit te rollen. Om op die
markten verder te kunnen grocien
haalt TotalEnergies een partner aan
boord: het Franse fonds Tikchau
Capital. De bestaande traaglaad-
infrastructuur en nicuwe projecten
in Belgi¢ en Nederland worden over-
gebracht naar een joint venture
waarin beide partijen de helft aan-
houden.

‘Het is dan goed dat kapitaal en
risico’s met twee gedeeld kunnen
worden', zegt Soulas. Tikehau Capital
voorziet in kapitaal, maar het kan
ook helpen de financiéle structuur
te optimaliseren, Zo kan een deel
van de infrastructuur met schulden
worden gefinancierd. TotalEnergies
blijft wel de laadpalen uitbaten voor
rekening van de joint venture en
zal ze onderhouden en elektriciteit
leveren.

Laadinfrastructuur kost handen-
vol geld. ‘De fabrieksprijs van een
traaglader is niet zo hoog: pakweg
1.000 (ot 2.000 euro, Maar met
alle installatie- en aansluitkosten
erbij loopt dat op tot 5.000 4 10.000
euro.” Die investering wordt pas op
termijn terugverdiend in de conces-
sies die vaak tien tot twaalf jaar lo-
pen. Het is daarbij cruciaal locaties

te kiezen waar auto’s vaak worden
opgeladen.

TotalEnergies werkt alleen voor
de concessiecontracten rond pu-
blieke trage laadpunten in straten
samen met Tikehau Capital. Het
Franse energiebedrijf heelt daamaast
ook een eigen netwerk van cen twin-
tigtal snellaadstations, naast de snel-
laders bij de TotalEnergies-tank-
stations, die nu in een joint venture
met Couche-Tard zitten. TotalEner-
gies installeert ook laadpunten bij
bedrijven of gezinnen thuis. Die zijn
nog eens goed voor 13.000 laad-
punten.

Sommige andere spelers op de
Belgische laadmarkt - van energic-
bedrijven als Engie en EnergyVision
tot specialisten als Fastned, Electra,
Allego en Sparki - richten zich soms
uitsluitend op segmenten als snel-
laden. ‘Wij blijven actief in de drie
segmenten’, zegt Soulas.

TotalEnergies was marktleider in
tankstations in ons land. Is het de
ambitie om ook in elektrisch laden
het nummer één te zijn? ‘Nee, we
willen selectief blijven investeren,
want er zijn nog heel wat risico’s en
onzekerheden. We weten niet hoe-
veel elektrische voertuigen er over
vijf of tien jaar zijn', zegt Soulas. ‘We
streven wel naar een marktaandeel
van 15 tot 20 procent in Belgié en
Nederland.!

De Tijd - 4 Feb 2026



Full year results 2025

Strength of business modelin full force thanks to challenging market conditions

Key developments:
Asset-Based * We combine production from our PV assets with consumption
Mobility (through charge points and energy contracts).
Charging * Integration of production and consumption through software

shows increased valorisation of our production.

Asset-based /

. B T\

e Curtailment results on B2B and B2C installations.

Production

Non-Asset-

Coherence between the four segments:
Based Energy

1. Asset-Based Energy: generation & curtailment gives
Energy supplier stable revenues.

2. Asset-Based Mobility: charging points that maximise
supply from own own electricity.

3. Non-Asset-Based Energy: via fixed/variable contracts
we exploit residual electricity.

Market

4. EPC: decreasing, supporting the business and
increasingly focused on our own portfolio, as we
further reduce market dependency



Financial Performance




Revenue bridge

Revenue growth of 73.6%, primarly

driven by recurring business. _
Revenue Bridge

Strong increase in Non-Asset Based
70.3 M€

Energy, reflechting the scale-up of the

energy supplier portfolio. -1.0 M€

Asset-Based Energy and Asset-Based
Mobility contributed 10.2 M€ of 6.6 M€ 3.6 M€
additional revenue. DOME — |

EPC remained broadly stable year-on-
year, in line with our strategy.

Intersegment revenue growth due to
stronger valorisation of own production

Asset-Based Asset-Based Non-Asset EPC
FY 2024 Energy Mobility Based Energy

173.0 M€

-6.0 M€

Intersegmental

FY 2025

EnergyVision &



Revenue per Country

* Revenue in Belgium more than doubled, reflecting strong growth in recurring domestic activities.
* China delivered solid growth of 24%, while Morocco remained broadly stable

+133% 109.7 M€

/

47.1 M€ >0.8 M€
40.8 M€ +92%
/
11.7 M€ 11.9 M€
Belgium China Morocco

= FY 2024 W FY 2025
EnergyVision &



Profit & Loss Statement

* REBITDA increased by 38.4%
* Net profitdoubled to 15.8 M€

 Taxrate 8% as comparedto 12% in 2024
12 months ended 31 December

Revenue 173.0 99.6 +73.4 +73.6%
Gross Margin 66.0 49.1 +16.9 +34.4%
Operating Costs -26.6 -20.7 -6.0 +28.9%
REBITDA 394 28.4 +10.9 +38.4%
Margin 23% 29%

Non recurring items -0.9 -1.5 +0.6

EBITDA 38.5 26.9 +11.6 +43.1%
Margin 22% 27%

Depreciations & amortisations -16.8 -13.9 -2.9

EBIT 21.7 13.0 +8.7 +67.0%
Finance costs - net -4.5 -4.4 -0.1

Income Taxes -1.4 -1.0 -0.4

Net profit for the year 15.8 7.6 +8.2 +108.4%




Balance sheet and impact on net debt

Continued investmentin growth assets

Equity strengthened significantly following the IPO

Net debt/ REBITDA improved to 2.1x (vs 3.1xin 2024), providing headroom for expansion

88.8 M€

Net Financial Debt

+44.9 M€

+15.4 M€

+5.6 M€ -37.1M€
-35.6 M€
e
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82.0 M€

In million euro

Non-current assets
Current assets

Total Assets

Equity
Non-current liabilities
Current-liabilities

Total Liabilities

Net Fin Debt
excl IFRS 16

Net Debt/REBITDA

249,5
92.7
342.2

134.4
118.8

89.0
342.2

82.0

x2.1

2024

183.9
69.8
253.7

82.0
102.0
69.7
253.7

88.8

x3.1

2025 -
2024

+65.6
+22.9
+88.5

+52.4
+16.8
+19.3
+88.5



ABE - Asset Based Energy Revenue +43%

Asset-based energy segment includes all activities
linked to the production and valorisation of electricity 15.1 M€
from our own production assets (from own solar panels).

21.6 M€

* More irradiation, more assets and better
valorisation led to 43% revenue and 53%
FY 2024 FY 2025
REBIT DA gl’OWth. W valorisation through other segments M external revenue

* Our portfolio assets has increased from
117.4 MWp to 167.5 MWp. REBITDA +53%

e Total production reached 89 GWh, VL4 me
including first wind contribution.

14.0 M€

* Continued strategic diversification towards
wind and complentary technologies.

FY 2024 FY 2025




ABM - Asset Based Mobility

The segmentincludes all activities linked to the
operation of our charging infrastructure.

* Once again strong growth of 81%
e REBITDA rose to 2.6 million € or a 73% increase.

* EnergyVision’s unique charging card users grew +96.6% in
2025, outpacing Belgium’s EV fleet growth (+55.4%).
We now reach 40% of Belgian EV drivers.

* Large tenders won strengthens long-term network
growth.

Revenue +81%

8.1 M€

4.5 M€

FY 2024 FY 2025

REBITDA +73%

2.6 M€

FY 2025

1.5 M€

FY 2024




NABE - Non Asset Based Energy

This segment includes all activities related to our role
as energy supplier.

* This segment accounted for the largest revenue growth
following portfolio scale-up.

* REBITDAreached 3.1 million € as portfolio scales.

* Strongincrease in connection points, as several group
purchases were won.

» Strategic focus on conversion to our long-term formulas and
customer retention.

Revenue
76.4 M€
6.2 M€
I
FY 2024 FY 2025
REBITDA
3.1 M€
0.0 M€

FY 2024 FY 2025




EPC

The EPC segment includes all activities regarding
development and construction of assets.

* Revenue and REBITDA remained broadly stable.

* Belgian market impacted by general market conditions.

* International activities provided stability.

* Strategic focus remains on gradual shift towards our
recurring asset-based activities.

77.1 M€

FY 2024

129 M€

FY 2024

Revenue -1%

REBITDA -5%

76.0 M€

FY 2025

12.3 M€

FY 2025



Outlook




Outlook 2026

We expect REBITDA growth of at least 30% in 2026.

In addition, we plan to invest approximately €70 million
in energy production, charging infrastructure, customer
portfolios and software.

Management maintains its guidance for the mid-term
objectives as stated in the prospectus and confirms
that the group remains well on track to deliver on these
targets.

EnergyVision &
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